
 

 

A Case Study on Financial Modeling & Valuation 

CRISIL GR&A provides customized financial modeling and valuation support specific to client requirements. 
The team has an experience of over 200,000 man-days in modeling over the last 12 years. 

Client  A Large Asia based Sell-side Research Firm 

 

Objective 
 The client wanted a detailed financial model including DCF valuation in both Japanese 

and English 

 

Work 
Executed 

 CRISIL GR&A prepared a detailed model which included five year historical financial 
data, three years forecasts, business segment analysis and DCF valuation 

 The model was prepared in less than 2 weeks in a ready to send format to end clients in 
both languages 

 

Value Add 

 CRISIL GR&A leveraged the China research center for Japanese language capability 

 Built bi-lingual feature a single excel file using Excel-VBA macro. The client had to just 
enter „English” or “Japanese” to view the report in the desired language 

 



 

 

Below is a sample model on a Japanese air conditioner manufacturer. Our analysts take end-to-end 
ownership of preparing the financial model. The model contains historical data and forecast of the 
P&L, Balance Sheet and Cash Flow statements. We perform segmental analysis to build forecasts 

and valuation based on DCF methodology. 

 

Model Snapshot 

 

 

 

 



 

 

Financial Modelling – Snapshots 

Multi Language Model   

     

 

 

Model was prepared in 
such a way that the 

entire model converts 
automatically when the 

client selects either 
„Japanese‟ or „English‟ 

 

P&L and Balance Sheet   

 

 

 

Populating historical 
financial data, 

forecasting based on 
detailed drivers and 

assumptions to provide 
deeper understanding to 

the company 

 

 



 

 

Segmental Drivers   

 

 

 

 

Precise analysis of 
segments and its drivers 

facilitate detailed 
forecasting of financial 

data 

 

 

 



 

 

DCF Valuations   

 

 

 

 

Detailed analysis based 
on DCF valuation 

revealed that the stock is 
overvalued and was 

recommended as “Sell”; 
Sensitivity analysis 

provided range of values 
for the Target Price 

 

 


